Top 10 Things To Do in the next 24 hours…

1.  Set a recruiting GOAL . . . by June 30th (SOAR) or November 30th (Leadership).

Tell everyone, ask for support, have the ‘hubby huddle’ 


Break your goal into monthy and weekly time requirements.

2.  Fill your Booking Calendar! More parties = more prospects = more recruits
3.  Brainstorm  Who Do You Know . . . list all people who would be great at this ….

· who would benefit from this opportunity . . . no prejudging, write them down

· people who need help

· people who would just have lots of fun

· dig deeper, go back in time . . . schools, neighborhoods, jobs. Who did you hang out with?

· Use your Silpada database . . . former hostesses, customers, closed leads, deactivated reps
· White order copies

· Prospect lists

· Re-approach your warm personal market…What new things can you share that you didn’t know before?

· Who has given you green flags you missed?

4.  Decide how you will approach them . . . in person is best
Phone call, send packet , email….and then how will you follow up…

Review this and words to say with your sponsor.
Create a system for follow up
5.  Invite them to . . . something, anything!

· Book a party with them, ask them to shadow you, ask them to ‘sub’ a show for you!

· Coffee, lunch… Silpada “Sit-Down”
· Business Opportunity call or Replay line
· Monthly meeting

· Give them the Empowering Women cd or Silpada Home Show cd from your starter kit
6.   Prepare Rep Packets

· What goes inside

· Fill in your Rep info so you get credit

· Highlight the places they sign

· Decide a quick answer for when they ask what kit they should get
7.  Improve your mini-presentation to include the opportunity in it...include all three services

8.  Put together a letter to mail to everyone  who ever gave you any indication they might be interested or who you think might just be good at it...mail them the letter along with an Empowering Woman Magazine.  Send an EW magazine to your top 5 hostesses from last year as a little gift with a note thanking them and telling them that they were one of your top 5 hostesses.  Tell them previous hostesses make the best reps! Send out a blanket email to everyone you have an email address for telling them about how your business has enriched your life and how it can enrich theirs too. 
9.  Post Visuals for your table and for Yourself that highlights our business opportunity....should target at least some of the 5 P's"  "Flexible, part-time job with full-time pay. OR  Your own silpada business...priceless  OR a picture of your kids showing your own "why?"
10. Make up a No-Fluff flyer to pass out to every customer and to put in every hostess packet or        staple in every catalog. (see attached)
· Why are you doing this? An item? School? Lake house? Debt free? College? … Make a picture!
· Silpada Sit-down sheet on your bulletin board to fill in as you schedule meetings/interviews.

· Change your Silpada website password . . . “just do it” or “star leader” or “focus”  . .. you get it

DON’T STOP UNTIL YOUR CALENDER IS WHERE YOU WANT IT + 1-2 MORE FOR RESCHEDULES AND CANCELLATIONS!!!  No excuses, if you put in the time you will get the results!
