THE TOP TEN LIST ON BOOKING, SELLING AND RECRUITING
Selling Jewelry

1. Wear the jewelry and have the hostess wear the jewelry and switch pieces during the show.  Also, layer the jewelry to make different looks.

2. Point out the value of the jewelry – versatility – can wear different ways and with many things.

3. Give out books to customers before the party – will have a list before they come to the party and then can view them in person.

4. Previous Hostess Discount Card will make the past hostess buy a little more hopefully.

5. Put a star on invitation – if host tells you who had the stars wins a prize.

6. Give a discount if a customer spends a certain amount.

7. Have wish lists for the ladies to fill out and contact person on the wish list to increase sales.

8. Hold a fundraiser: a portion of profits go towards a charity. People will want to spend to give more to the cause.

9. If a customer is trying on a necklace, point out earrings or a bracelet that match or go with.

10. Invite hostess to join the $1000 club, if sales for her party total at least $1000 then she will be 
entered into a drawing for that month to win something.

Booking Parties

1. Use the Open Dates Sheet and list dates and times

2. Host your own open house or Holiday Open House and offer an incentive for booking.

3. New Catalog - send to previous hostesses and offer a discount if they book a second time.

4. Ask every guest if they would ever consider hosting a show. Ask in small groups and individually. Ask again at checkout.

5. Offer a free gift plus the $25 booking certificate if they book a show that night.

6. Call the guests to follow up and see how they like their jewelry – ask them if they want to host a show.

7. Use every return as an opportunity to book a party or to talk about the selling opportunity!

8. Use the Hostess Appreciation flyer and the Hostess Signature collection!

9. Target that customer who can’t stay away from your jewelry table!

10. Pick up the phone and make those 5 contacts a day!

Recruiting

1. Have more parties for more exposure.

2. Consistency with the parties.

3. Share your experience and your “Why.”

4. Your hostess is your best prospect.

5. Always carry recruiting packets with you.

6. Never doubt yourself or your experience.

7. Follow-up with those who express interest in the business (follow-up on “green flags”).

8. Talk it up!  It’s Fun! Wearing the jewelry is a perk!

9. Keep business cards handy and always wear the jewelry.

10. Never prejudge someone!
