Role Play – First Steps to Stardom

SDR – Silpada Designs Representative

VNR – Very New Rep

Income/Time:
SDR: I know you’re excited to get up and running with your new business, so let’s get started right away!

VNR: Great! I AM excited! I finally decided which pieces to add to my Business Builder Kit and now I can’t wait to for everything to come!

SDR: That’s how everybody feels. It’s just like Christmas when the box comes! In order to get you off on the right foot, Silpada suggests we spend a few minutes so that I can get very clear on ‘Why’ you’ve decided to get involved with Silpada.

VNR: Well, I want to make some extra money, and the high hourly income is better than the retail job I had. 

SDR: So, you’re interested in the profit potential?

VNR: Yes, and the flexibility of being able to set my own work schedule.

SDR: How much money are you looking to add to your family budget? With Silpada, we make about $225 per show. If you average one show a week, you’ll generally make around $900/month or about $10,000/year. An average of 2 shows each week would generate over $20,000/year.

VNR: WOW! .  .  . Unbelievable! I think I could probably fit in about 6-8 shows a month. That would put me making about $1500 a month, which would be fantastic!

Fast Start:
SDR: I told you about Silpada’s Fast Start Free Jewelry Program.Would you like to review it, or do you think you understand how you qualify for the different levels of Free Jewelry?

VNR: Oh, I think I get it alright! I want to earn as much as possible, since I’m only getting the Business Builder Kit and a eventually want as much jewelry as YOU have!

When Will You Work:
SDR: The hours you spend on your Silpada business are flexible. Let’s think a minute about your family’s schedule. Which times of the week are normally available?

VNR: Because my husband works late on Mondays and I go to church on Wednesdays, I think Tuesday, Thursday and Sunday will be the days I offer.

SDR: Great, and you know that you can close your calendar when you get to the 6-8 you want to hold. Actually, you’ll probably want to book 9-10 shows, knowing that some hostesses may want to reschedule to a later time.

VNR: That sounds great. My family won’t even miss me!

SDR: So now let’s transfer these days onto an Open Dates Sheet. Then we’ll set a set time for us to have a weekly coaching call where I can get caught up with you on what’s happened with your business each week.

The last thing we’ll do is set aside office time during the week for you to prospect, make follow up calls, submit orders and have a coaching call with me. 

VNR: Oh right, it’s all sort of overwhelming! I know it will take some time for me to figure everything out!

SDR: No problem, I’ll stick to you like Velcro during your first few weeks. Call me anytime… and I also suggest taking advantage of some of the other Training Opportunities that are available. In fact, let’s go ahead and pencil in my monthly meeting and the SDR Clinic calls that Lyn Conway does on Wednesdays. Oh, YES, and we can’t forget to pencil in Belinda Elsworth on November 6th! You will be so glad we looked ahead and took control of your calendar in the beginning.

First Home Shows:
SDR: Okay, to qualify for the first month Free Jewelry maximum of $1,0000 you’ll probably need to book at least a show a week in your first 6 weeks. Let’s talk about who you can do your first shows with.
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