POWERSTART #4

IS YOUR CALENDAR AS FULL AS YOU WANT IT?

Who is still in their Fast Start Period?  For those out, do you have any tips for new reps?

Expanding Your Circle –Wear the jewelry – ADD ONE MORE PIECE before you leave the house. Skip the drive through – show everybody! Polish your jewelry at Starbucks or Panera. Meet a friend there to show her what you’re doing. Take some jewelry to your favorite fashion store and ask for help matching your jewelry to an outfit for spring. Call women you know who are involved with fundraising & ask if they’re looking for something new! Offer a % of commission and you keep the jewelry for your table. 

Lyn Conway’s call Wednesday, Feb 16th 9:30 – 10:30 am:  As your sponsors and upline, it’s our job to help you discover all the resources available to you. It’s YOUR job to use them! The beginning stages of starting your own business can be confusing and scary. We have been there – the only difference is we’ve been doing it 

longer! Listen and learn from our mistakes, to shorten the learning curve of starting your own business.

Getting Bookings at Shows – The #1 Time to get Bookings! 

Make shows FUN! – Mini presentation, pick out 5 jewelry items to show, Try-On cards, Raffle, Book to Look.

Using the Phone! "There is a reason why this month is a great month to have a show!!" What is it???

“I’ve found a job selling the most fabulous jewelry!” I found a job where I can get the freedom and flexibility I’ve been looking for! I’d love your opinion. Would you get a group of your girlfriends together so I can show them the jewelry? I would love to hear what they have to say about it.

Connecting With Your Group – What do you think happens when Silpada reps get together?
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SILPADA’S WEBSITE:

SDR Resources - Tools

Data/Reports - 

My Success Summary - Later

BENEFITS OF RECRUITING: 

What about the Silpada opportunity attracted you? Start there - That is who you will connect with!

Most reasons can fit into one of the 5 P’s:  Product, Profit, People contact, Personal growth, Purpose. For ALL (except maybe Product) the benefits are magnified when you begin to develop a sales team.

IF YOU DON’T RECRUIT: just know that Silpada reps are signing up all over the country at a break-neck speed! If you’re not clear on the start-up opportunity available to you, then call me personally after this call and I’ll fill you in. Reps will eventually sign up in your neighborhood, at your child’s school, from among your college friends. If you don’t share what you know about the Silpada opportunity there is a very good chance someone else will. Just make sure you know what you’re giving up when you decide not to recruit.

Finally, if someone does approach you and inquires about selling Silpada

LOCAL & NATIONAL TRAINING OPPORTUNITIES:

EVALUATE GOALS & CREATE FURTHER COACHING PLAN.

HOW CAN YOUR SPONSOR HELP YOU?

First Steps to Stardom!

Training & Motivating!


Who on this call thinks a sponsor can help by providing bookings to their new reps?

WHO DO YOU KNOW? Update this list!

5 CONTACTS A DAY

PICK UP THE PHONE

WHEN WILL YOU WORK?  PARTIES, OFFICE TIME

WHAT ARE YOUR GOALS

