Developing Effective and Efficient Work Habits

Good Morning

Thank you for joining us today.

CONGRATULATE all of you on your decision to Improve your Business

 ‘People can succeed at almost anything for which they have unlimited enthusiasm.’  Charles Schwab

Working from home can be challenging/even if you have a full time job.

Don’t have the luxury of walking out of your ‘world’ and concentrating on work.  We all need to find the best ways to work out of our home.

Ways to better juggle personal vs. business.

Each of you has dreams and goals.  There are really only 3 things that can stand in your way of achieving them
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3 Obstacles to Success

1. You can’t ‘find the time’ to work

2. You don’t know whom to contact 

3. You don’t know what to say to prospects

This session will focus on the 3 obstacles and ways to handle them

Let’s take a look at the first obstacle
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1st Obstacle - . Finding Time to Work

No one ever ‘finds the time’ we have to ‘make the time’

We all make time for our priorities 

Don’t forget – if  this is your job you need to ‘report for work’

Silpada provides tools to help us FIND TIME TO WORK (all in SLS)
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MONTHLY PLANNER – helps find time to report to work and book shows (PUT TOGETHER NOTEBOOK FOR THE YEAR)

· Helps you find time for your business 

· Block off big things first – parties, job, kids activities, clubs, church etc

· Then put in grocery shopping, power hour, entering shows, writing thank you’s, doing returns etc.

· Would someone like to share how they schedule blocks or pockets of time?

OPEN DATES SHEET

Explain how to transfer available dates to your Open Dates sheet

Review reasons to NOT open your calendar.

Role play the words used when offering the Open Dates sheet

Show them my Silver Value Deals book – a different twist on Open Dates

DAILY PLANNER – top 10 personal and business priorities – stay balanced

· Also used to track 5 business building contacts

The forms work hand in hand – they are common sense but not commonly practiced.

OTHER TOOLS

Critique your week – helps you see pattens in your behavior

Sales and Recruiting summary – provides a snapshot of the month just ended as far as sales, bookings, recruits, income!
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2nd Obstacle -  You Don’t Know Who to Contact?

· Just getting started – First Steps to Stardom – who do you know list – think of everyone you know

· Circles of Influence – Who are your circles of influence? 

Exercise: Everyone has family, friends, preschool mom’s, husbands co-workers, 

Discovery 

1. Circle that you have not touched

2. Circle that said no – ASK FOR A REFERRAL

3. Circle that wasn’t there when you started

4. If you’ve hit every circle – GOOD FOR YOU!  

TIP – If you’ve been in the business a while – Your Hostess are a great ‘circle of influence’ ask for referrals from them.   Give incentive for referrals

TIP – ask hostess to pass along 3 business cards – biggest THANK YOU they can give you.

Life constantly puts you into different circles of life

you join new groups

your husband changes jobs

your kids move into another school

you attend a different church

you join a book club, etc, etc – 

Now that you’ve thought about Who to contact you need to track it

Another Silpada Tool – Prospect Follow Up Log
How many of you use it?

Put potentials on a log

Put maybe’s on the log

Put referrals on the log

They don’t come off – be patient – I’ve booked parties with people from a year ago!

3rd Obstacle -  You don’t know what to say to prospect

Well developed ‘Who do you know’ list is like money in the bank!

Role play some phone conversations from follow up log

*We met last year at xxx show”

*We have a new catalog and I thought now might be a good time”

My Personal story – Rising Starts introduction to this form

How I use my log

Personal Story – Lady at Suzy Sharp’s show

‘The fortune is in the follow up’

Once your ‘log’ gets big you never feel like you have to pressure any one person.

ONE MORE TOOL

Track your income and expenses! 

Whatever method works for you JUST TRACK IT!

Review

Tool Kit analogy – fix your business with a tool.  You don’t need to use every tool in the box.
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Ask Group 

“What one thing could you do for your business (that you are not consistently doing right now)  that you know would make a big impact on your results?
Pass out index cards – ask them to put Big Impact Habit – name, phone number and email address

Does anyone want to share?

Everyone stand up

Find someone in the room you don’t know and introduce yourself, tell them you big impact habit and exchange index card with name, number and Big Impact Habit

Challenge – Do it for 21 days and see if it makes a difference!!

Personal Story – I have made so many new friends since joining Silpada and to those women I say thank you for supporting me.  I truly value the new friendships I’ve made since joining Silpada.  

Please give yourself a round of applause for the new Silpada Sister you just met who will help you with your Big Impact Habit!!!

