I have no idea the number of times I have been asked how I got into selling Silpada Designs, but certainly every time I have a show or when I get asked that “what do you do for a living” question in social situations.  I do think that we all come to this opportunity with our own reasons.

Until April of last year, I had worked for Qwest Communications selling Dedicated Web Hosting and Managed Applications over a three state area.   Suffice it to say that it was always challenging but never very rewarding to that part of me that craved something more artsy or creative.  Most of my 60 hour+ work week was spent on conference calls at my desk and in my car on the way to and from appointments in various cities in the Midwest.  Almost all of the people I dealt with were extremely intelligent but not the most socially engaging people I had ever encountered.  When I was laid off with a wonderful severance package the timing couldn’t have been better for me.  I was getting married in less than three months and was having a hard time figuring out how I was ever going to plan a wedding working all of those hours.

After the wedding I decided that I was going to utilize my degree and signed up for substitute teaching in two different local school districts.  It was only by chance that I happened to go to a going away party for a friend who was leaving her work, and Martha was there with her jewelry.  I had never seen it before and couldn’t believe how beautiful that it was and that it was all hers!  Because it was a Friday, I asked for a catalog and ran out the door because it was “date” night for my husband and myself.  It didn’t take me very long to figure out that this was something that I wanted to do for myself.  

I called Martha (Price) and asked to meet her for coffee.  When I told her that I wanted to sell Silpada as a business and build a downline, she was surprised, to say the least.  After all, we hadn’t spoken more than three sentences to each other at the party, and I think I told her she was pushy!  To say that I jumped into this with both feet is an understatement.  I did the custom kit for over $2000 and started booking parties right away.

I had spent 12 years as a single parent working a corporate job and I couldn’t believe how much fun and profitable this opportunity was!  In my first month I made $1350, almost my whole initial investment.  I am not looking back.  To me, this is the opportunity of the lifetime and I am going to embrace it and look to the future.

I love this opportunity and love to share it with others.  I believe that this can be the road to financial freedom if you are only willing to spend the time to work your business.

That’s my story and I am sticking to it!

