First Steps to Stardom

Let's begin with your WHY...

The great part about Silpada is you can make your business anything you want it to become. First consider why you joined, what you want to achieve, when you want to work, and with whom you're going to share your three services... 

1. purchasing beautiful jewelry

2. earning free jewelry or 
3. becoming a Silpada Representative
WHY did you join Silpada Designs?

Product: I can't get enough of the jewelry! I love wearing it and showing it off!
People: I need and love interacting with people.
Purpose: I have an important purpose like «staying home with my kids» or «preparing to retire.»
Profit: I want to earn lots of money and earn it on my own terms.
Personal Growth: I want to become a better version of myself. My business is my vehicle.

Write down WHY you joined Silpada   1)_________________________________________  





    2) _________________________________________






    3) _________________________________________
WHAT Do You Want to ACHIEVE within 100 days?  

As you set goals for your first 100 days, keep in mind that you can qualify for up to $3,000 in free jewelry from your personal sales during this time frame. As your sales accrue, so do your rewards!
	PCV Sold              = Reward Level
	Typical        # Shows
	Fast Start              Free Jewelry Reward
	Total Cumulative              Free Jewelry Rewards                            

	$2,100 
	3 to 4
	$500 
	$500 

	$4,200 
	6 to 8
	$500 
	$1,000 

	$6,300 
	9 to 12
	$500 
	$1,500 

	$8,400 
	12 to 16
	$500 
	$2,000 

	$10,500 
	15 to 20
	$500 
	$2,500 

	$12,600 
	18 to 24
	$500 
	$3,000 


RECRUITING BONUS! In addition, for every qualified* Representative you sponsor during your Fast Start Period, you can earn a $500 Free Jewelery Bonus! There's no limit to the free jewelery bonuses you can receive during your Fast Start Period!
*A qualified Recruit has an entry date during your Fast Start Period and achieves a minimum of $2,100 or more total PCV during their own Fast Start Period.
To be eligible to receive any sponsoring bonuses, you must sell  a minimum of $2,100 PCV in your Fast Start Period.
	3 MONTH GOALS:
	# Shows
	$ Retail
	$ PCV
	$ Fast Start Reward  (Sales)
	# Reps
	$ Fast Start Reward (Recruits)

	Bull's Eye
	
	
	
	
	
	

	Outer Rim
	 
	 
	 
	 
	 
	 


Who do you know that would also enjoy this business? Who would it be good for?
NAME _____________________ PHONE #_____________________
NAME _____________________ PHONE #_____________________
WHAT do you want to ACHIEVE within one year?
	SALES GOALS
Potential earnings using the Silpada Home Show average of $750 retail sales.**

	Number of Shows Per Week
	Total Average Weekly Retail Sales
	Average Weekly Income
	Average Monthly Income
	Average Annual Income
	Approximate Hours Per Week

	1
	$750
	$225
	$900
	$10,800
	3 - 4

	2
	$1,500
	$450
	$1,800
	$21,600
	6 - 8

	3
	$2,250
	$675
	$2,700
	$32,400
	9 - 12

	4
	$3,000
	$900
	$3,600
	$43,200
	12 - 16

	5
	$3,750
	$1,125
	$4,500
	$54,000 
	16 - 20 


**Your average sales may vary.
 RECRUITING GOALS

Continue to reassess your goals as your business grows. For example, consider rank advancement. You can earn even more money when you continue to recruit women and form a Silpada sales organization.

REPRESENTATIVE: Start earning 4% Override Commission when you recruit one new Representative***

SENIOR REPRESENTATIVE: Start earning 6% Override Commission when you recruit two or more new Representatives.***

STAR LEADER: By recruiting five or more new Representatives, you may receive 12% Override Commission.***

*** Still never a quota with Silpada, but group and personal sales requirements do apply to earn override commissions.
	I want to earn the
pay rank of ______________
by: _____________________
	How many new Recruits per month?
Bull's Eye ________
Outer Rim _______


WHEN Will You WORK?

Planning for Success = Scheduling your time!
Now that you've decided what you want to achieve within your first 100 days, you get to decide when you will work. You can work your business part time or full time, but not in your spare time (because you don’t have any!)
Step 1:  Pull out your monthly planner and write down when you can't or will not work your Silpada business. You can schedule your Silpada business around your personal and professional life!

Step 2:  Now look at your calendar and decide which days you want to work your Silpada business. Make sure to choose the days you want to have Shows, while scheduling in time for Hostess Coaching, Customer Care Calls and Prospect interviews. 

Step 3:  Create an Open Dates Sheet. Simply pull out a piece of paper, write the words OPEN DATES on it and make two columns, one labelled Day/Dates and the other column labelled Name/Phone/E-mail. Below Day/Dates, list the dates you have available for Shows in the next four to six weeks. Make sure to offer the closest dates first! (You can find a reproducible Open Dates Sheet in the Reproducible Forms section of your Silpada Learning System.)

Step 4:  Begin calling your Prospects and filling your calendar with bookings! The sooner you book your first six Shows, the sooner you will experience more free jewelry and most importantly more fun!

	The hours you spend on your Silpada Designs business are flexible. 
Your business can fit perfectly into your life.
You decide when and how much you will commit _____ hours/week.

	Sunday
	Monday
	Tuesday
	Wednesday
	Thursday
	Friday
	Saturday

	 
	 
	 
	 
	 
	 
	 

	 
	 
	 
	 
	 
	 
	 

	 
	 
	 
	 
	 
	 
	 

	 
	 
	 
	 
	 
	 
	 

	 
	 
	 
	 
	 
	 
	 


Who will you call to be your first HOSTESSESES and RECRUITS?

	Relatives
Friends
Neighbors 

Co-workers 
Spouse’s contacts
Civic activities 
People and friends from your past
	Religious affiliations
School
Holiday card list
Health club
Sports
Children's friends 
	Business contacts: 

Banker 

Hair salon 

Nail salon 

Accountant 

Dentist's office 

Doctor's office 

Post office 

Specialty shops
	Develop a "Who Do You Know " list by taking the FIVE-Minute "Who Do You Know?" quiz: Pull out a pen and a pad of paper, set a timer for five minutes and write down every person who comes to mind. Your best Customer, most loyal Hostess, or next big Recruit could be someone you already know! Think about all of the people you come in contact with.


Now that you have your list, write an "A" next to everyone who you know will be interested in booking a Show or finding out more out about the business opportunity, a "B" next to those names you are not sure of, and a "C" next to those who you believe will say "No" to all of your services.

Begin by calling your, "C" names! You'll find that many of your "C" names say "Yes" and that it is okay if someone says "No". If they say "No" simply ask, "'No' as in you never want to have a Show or 'No' as in the timing in your life is hectic and you would like me to follow up?" Many times your Prospect will like you to follow up!

	First Home Shows (Book at least six in your first 30 days, but remember, you don't have to stop there!)

	Hostess
	Phone Number
	Date

	1. _____________________________________________________________________________

2. _____________________________________________________________________________

3. _____________________________________________________________________________

4. _____________________________________________________________________________

5. _____________________________________________________________________________

6. _____________________________________________________________________________

7. _____________________________________________________________________________

8. _____________________________________________________________________________

9. _____________________________________________________________________________

10. _____________________________________________________________________________


HOW will YOU introduce your business?

Conversation Starters

Have fun with your business! It will speak volumes to your Customers, Hostesses and Prospects. Here are some approaches to spark conversations and spread Silpada to everyone to meet.

DIRECT APPROACH

Key Words:  “I THOUGHT OF YOU…”
"I just began selling this fabulous line of Sterling Silver Jewelry, and I thought of you! I know how much you love jewelry and I wanted to be able to give it to you for free. Would you be interested in getting your friends together for a Silpada Party?"

"I started a business that I absolutely love and I thought of you. I earn on average $225 for three hours of playing dress-up with jewelry. Would you be interested in finding out more about what I do?"
OPINION APPROACH
Key Words: “I WOULD LOVE YOUR OPINION…”
"I have just started my own business and I would love to get your opinion on my product. Would you like to meet with me so I can show you?"

"I've started my own business and I value your opinion. Can you spend a little time with me and tell me what you think about my new business?"

APPROACHING YOUR WARM MARKET

Key Words: “CAN YOU HELP…”
"I am trying to build my Silpada business and would really appreciate your help. Would you like to get your friends together for a Silpada Show?"

"Can you help me? I'm building my business and I know you care about my success. I need to practice my presentation and wanted to see if you would be my audience."

The approach you choose may vary for each potential Hostess, Customer or Prospect. Use this space to jot down your own versions of what you might say so you're ready for any opportunity to talk about your business!
__________________________________________________________________________________________

__________________________________________________________________________________________

__________________________________________________________________________________________

__________________________________________________________________________________________

__________________________________________________________________________________________

__________________________________________________________________________________________

__________________________________________________________________________________________

__________________________________________________________________________________________
Congratulations

You have just taken your First Steps to Stardom! You can create the life of your dreams one step at a time!                       Share your excitement with everyone you know and everyone you meet. You are on your way!
